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The Importance of up-to-date Valuations 
 

 

 

 

 

Clients sometimes ask, ‘Why should I go to the trouble and expense of having my collection valued?’ 

The answer is quite simple: ‘The purpose of insurance is to settle claims!’ AXA ART wish to be able to 

settle claims both quickly and amicably. A value, after all, is only a matter of opinion. Agreeing the 

level of settlement in advance negates the chance of any argument post loss.  

 

As the majority of AXA ART’s insurance policies operate on an ‘Agreed Value’ basis, collections of fine 

art and antiques should be specified and valued for its replacement. Once a value has been 

ascertained, the client can then determine how they wish to insure the item against it. The ‘Agreed 

Value’ is flexible and can be adjusted as the client requires. Valuations can also be used to aid good 

housekeeping, such as securing the items found to be most valuable etc. 

 

Valuers produce a professional document containing a detailed inventory which lists objects 

accompanied by a description including measurements and value. Digital images will also be 

included. These comprehensive inventories are useful to ensure that nothing is missed or duplicated.  

 

A Valuer’s fee is based on the time spent assessing the collection, usually with a higher cost for the 

first hour, together with agreed travel costs and any additions fees and VAT as applicable. An 

indication of cost should be sought before a Valuer is instructed. Clients are advised to assist their 

Valuer by providing any purchase receipts or additional information which would reduce the Valuer’s 

time spent. A discussion is normally held where the client is asked about the level at which they wish 

to replace. Auctioneers normally give a range based on auction estimates as if in their own saleroom. 

A client can choose a low, mid or high level. Most independent Valuers suggest a retail replacement, 

unless otherwise instructed.  
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Remember, any item can be ascribed a value for insurance purposes; even if the client thinks that it is 

rare, unique, priceless! Clients often state that if an object is lost or destroyed, they would not replace 

it. That may be the case, but insurance is designed to protect their asset’s value in monetary terms; 

how the client spends their claims settlement is up to them. 

 

The onus is upon the client to be able to produce a valuation to support any claim so AXA ART 

recommends that a copy set of all records are held securely offsite. We recommend that valuations 

are reviewed at appropriate intervals, the average being four to five years. 

 

AXA ART has a list of recommended Valuers who are known to us. Wherever possible we like to 

recommend three Valuers so as to favour any one firm. We recommend Valuers after ascertaining the 

nature of the collection and the valuation approach. The latter varies from national to local 

auctioneers, to large independent valuation firms to single category specialists. 

 

Six Reasons Why You Should Update Your Jewellery Valuation 
 

The need for maintaining comprehensive and up-to-date jewellery valuations is oft repeated. Set 

against recent years of economic uncertainty with volatility in financial markets, low interest rates 

and shaky global confidence it is important to note just how strongly jewellery is preforming both at 

international auction and retail. The cumulative forces of ‘supply and demand’ can mean that if your 

jewellery has not been updated for insurance purposes in the past three years it is almost certainly 

out of date. Here are six reasons why; 

 

 The steady increase of gold, silver and platinum bullion prices has had a significant affect on 

jewellery costs. Gold for example, although now below its 2011 peak, is currently three times 

its 2005 value and four times that of its value in 2000. 

 There is a finite supply of good quality gemstones as many of the best sources have been 

exhausted. Premiums are paid for Burmese rubies and sapphires which have not been ‘heat 

treated’ and emeralds which have not been filled. The demand for ‘fancy’ coloured diamonds 

is insatiable and outstrips supply. Sadly, due to pollution, the historic sources of natural 

pearls from the Persian Gulf have been exhausted. 

 Bond Street type jewellers have generated significant ‘brand premium’ in recent years of 

anything up to 15-20% per annum which supports their prime location showrooms, 

marketing and exclusivity. Many retailers adjust their prices annually. 

 Luxury watch brands often limit the supply of their top models and ‘waiting lists’ are not 

uncommon – the same applies to ‘fine jewellery collections’. As many pieces are ‘one-off’ and 

bespoke general manufacturing costs and employing specialist craftsmen are constantly 

increasing.  

 There is a greater and wider collector interest in both precious and semi-precious gemstones 

from collectors. Natural saltwater pearls have seen a particular rise due to the particular 

strength of demand from Middle Eastern collectors as has jade jewellery for the Chinese. The 

large number of new buyers from ‘emerging countries’ tend to wish to purchase fine jewellery 

in the retail sector. Frequently young, aspirational. And entrepreneurial these wealthy 
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international buyers are often very well informed and seek certificated diamonds,  jewels and 

watches from well-known retailers where a brand name inspires confidence and status. 

Jewellery is often also viewed as an ‘alternative investment’ class. 

 Antique and second-hand jewellery is a finite commodity. The combination of sometimes 

unrepeatable craftsmanship and irreplaceable gemstones has led to relentlessly rising 

auction prices with an inevitable knock-on effect in the retail sector. Any piece of jewellery 

with a provenance of prior ownership, be it celebrity or aristocratic, has also proved to be 

highly sought after in today’s market. 

 

The six points above affect the values of all jewellery collections including yours! AXA ART is happy to 

recommend specialist jewellery Valuers upon request. 

 


